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Item 7.01 Regulation FD Disclosure.

Newpark Resources, Inc. (“Newpark”) has prepared presentation materials (the “Presentation Materials”) that management intends to use from time to time after
November 11, 2014 in presentations about Newpark’s operations and performance. Newpark may use the Presentation Materials, possibly with modifications, in presentations to
current and potential investors, lenders, creditors, insurers, vendors, customers, employees and others with an interest in Newpark and its business.

The information contained in the Presentation Materials is summary information that should be considered in the context of Newpark’s filings with the Securities and
Exchange Commission and other public announcements that Newpark may make by press release or otherwise from time to time. The Presentation Materials speak as of the date
of this Current Report on Form 8-K. While Newpark may elect to update the Presentation Materials in the future or reflect events and circumstances occurring or existing after
the date of this Current Report on Form 8-K, Newpark specifically disclaims any obligation to do so. The Presentation Materials are furnished as Exhibit 99.1 to this Current
Report on Form 8-K and are incorporated herein by reference. The presentation materials will also be posted in the Investor Information section of Newpark’s website,
http://www.newpark.com for 90 days.

The information referenced under Item 7.01 (including Exhibit 99.1 referenced in Item 9.01 below) of this Current Report on Form 8-K is being “furnished” under
“Item 7.01. Regulation FD Disclosure” and, as such, shall not be deemed to be “filed” for the purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the
“Exchange Act”), or otherwise subject to the liabilities of that Section. The information set forth in this Current Report on Form 8-K (including Exhibit 99.1 referenced in
Item 9.01 below) shall not be incorporated by reference into any registration statement, report or other document filed by Newpark pursuant to the Securities Act of 1933, as
amended (the “Securities Act”), except as shall be expressly set forth by specific reference in such filing.
Item 9.01 Financial Statements and Exhibits.

(d) Exhibits.

99.1 Presentation Materials.




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

NEWPARK RESOURCES, INC.

Dated: November 12, 2014 By: /s/ Gregg S. Piontek

Gregg S. Piontek, Vice President and Chief Financial Officer
(Principal Financial Officer)
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i NEWPARK
FORWARD LOOKING STATEMENTS

This presentation contains forward-looking statements within the meaning of the Private Securities
Litigation Reform Actthat are based on management's current expectations, estimates and
projections. All statements that address expectations or projections about the future, including
Newpark's strategy for growth, product development, market position, expected expenditures and
financial results are forward-looking statements. Some of the forward-looking statements may be
identified by words like "expects," "anticipates,” "plans," "intends," "projects," "indicates," and similar
expressions. These statements are not guarantees of future performance and involve a number of
risks, uncertainties and assumptions. Many factors, including those discussed more fully elsewhere
in this release and in documents filed with the Securities and Exchange Commission by Newpark,
particularly its Annual Reporton Form 10-K for the year ended December 31,2013, as well as
others, could cause results to differ materially fromthose stated. These risk factors include, but are
not limited to, our ability to execute our business strategy and make successfulbusiness acquisitions
and capital investments, operating hazards inherent in the oil and natural gas industry, our
international operations, the availability of raw materials and skilled personnel, the impact of
restrictions on offshore drilling activity, our customer concentration and cyclical nature of our industry,
our market competition, the cost and continued availability of borrowed funds, legal and regulatory
matters, including environmental regulations, inherent limitations of insurance coverage, potential
impairments of long-lived intangible assets, technological developments in our industry, and the
impact of severe weather, particularly in the U.S. Gulf Coast. Newpark's filings with the Securities
and Exchange Commission can be obtained at no charge at www.sec.gov, as well as through our
website.




Consolidated Revenues
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2014 Revenue by Region - $812 million
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» Driving to be the recognized
technology leader in each of our
business units

> Fluids Systems

» Our Evolution® family of high-performance
water-based systems introduced in 2010

» New worldwide technology center opened
in June 2013

» Mats & Integrated Services

» DURA-BASE’ composite mat system
provides superior well-site surface and
environmental protection

» Spill Containment System (patent pending)
to be launched in November 2014
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» International expansion is key to
our strategy

» Stability of revenue; longer term
contracts

» Mostly 10C’s and NOC'’s
»Fewer Competitors

» Key contract start-ups in 2014:
» Kuwait Oil Company
» Black Sea contract with a Super Major

# Cairnin India

» Two recent multi-year contract awards
scheduled to start in 2015:

» ENI, Offshore Libya
» Egypt land operations

Revenues(5millions)

. First Nine Months
B FullYear

$250

5200

$150 -

$100 -

$50 -

$0 -

2006 2007 2008 2009 2010 2011 2012 2013 2014




NEWPARK | =
STRATEGIC DRIVERS — CUSTOMER SUPPORT

» Focused on backing our leading
technology with superior
customer support

» Advanced training programs
for fluid technicians continue
to enhance product and
service knowledge

» Strengthens customer
relationships

» Consistently recognized by
EnergyPoint Research, an
independent customer service
survey company
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North American Revenues
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Serves most North American
basins

Approximately 13%(%) share of
total U.S. marketin 2014

First half 2014 revenue negatively
impacted by two key customersand
exit of completion services business;
Q3 2014 back above prior year levels




» Core Markets
» Algeria, Romania, Italy, Tunisia, Libya

> 2014 benefiting from new contracts

in the Black Sea, Kuwait and India

> Recent contract awards in offshore

Libya and Egypt to begin in 2015

EMEA Revenues
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» 2007 entry in Brazil helped establish
Newpark in Deepwater market

» Focus on proprietary products such as

Revenues($millions)

DeepDrill®, water-based technology
» Selectively reducing exposure to Petrobras

while preserving ability to pursue 10C

opportunities longer-term

Latin America Revenues
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» 2011 acquisition provided entry in the
APAC region

» Lookingto further penetrate market
with Evolution System

» Activity levels softin 2014, expecting

Revenues (5 millions)
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» Evolution system continues to
demonstrate superior drilling
performance

» Patent covering Evolution System
issued in January 2014

» Premium margin comparedto
traditional fluid systems

» Investing in new chemical blend plant
and distribution warehouse for
Evolution and other proprietary
products
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EXPANSION INTO DEEPWATER GOM

» Foundation established in Brazil

—.

» Recently expanded into Black Sea
» Looking to leverage our experience globally, starting in Gulf of Mexico
» Approximately S800M drilling fluids market*
» Expected growth over the next 3-5 years
» Limited presence historically

» Investing $30M in infrastructure in Fourchon, LA shore base to upgrade
capabilities and significantly expand capacity

» Project expected to be completed in late 2015

*Based on company data
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» Leading provider in composite matting Total Segment Revenues
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» Revenues include rentals and sale of
DURA-BASE composite mats
» Mat sales targeted to international E&P
customers and domestic customers
outside of the oil and gas industry

$140

$120 -

$100

» Manufacturing capacity limited until
expansion completed
» Allocation for mat sales has been limited
by strong demand in rental
» Rental business expanding beyond the
U.S. following December 2013
acquisition in U.K.

Revenues (S millions)
Ed
=]

520

» Expanding markets within North America
including recent entry into utility and
pipeline
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»Enhancementof the DURA-BASE
technologyintroducessealing
technologyto contain spills on the
mat surface

» Applicationsinclude drilling and
completions phase

»Formal launch in November 2014
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- 18%
- 16%
- 14%
- 12%
- 10%

- 6%

EBITDA Margin

3y 8

2010 2011 2012 2013 2014

*Reflects reported operating income plus depreciationand
amortization expense, as a percent of consolidated revenues

Weighted Average Shares Outstanding (Basic)
. First Nine Months

ag - 90.0 - Full Year
85.1
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Shares Outstanding (millions)
&
1
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» Recent improvements in EBITDA
margin driven by ongoing efforts
to improve sales and product

mix

>Utilizing share repurchase
programs to reduce outstanding
share count
» Executed $107 million of share
re-purchases, since 2012
(average price of $8.86 per
share)




» Differentiating through technology and driving operational efficiency
» Evolution family of high-performance water based fluid systems
» DURA-BASE composite mat systems

» Investing in future growth
» Fluids deepwater market penetration
» Mats manufacturing expansion

» Expanding global footprint

» Maintaining capital discipline

15
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(Unaudited) Three Months Ended Nine Months Fnded
September 30, June 30, September 30, September 30,  September 30,
{In thouzandz, sxcapt per shars data) 2014 2014 2013 2014 2013
Favenussz 5 206064 5 272466 5 268132 5§  8122M S5 783431
Costofrevenues 28661 24711 218,364 630932 634309
Salling, general and adminiztrative expenzes 28754 27081 23846 82238 60,543
Otharoperating expenze (income) net 117 (2042) (223) (1.941) B335
Operating income 39432 31,316 25,645 Q2005 12102
Forin cureney exchangs loss (gain) 1221 (1.805) a7 (330) 1082
Intersatzxpensze, net 2321 21830 278 8071 8050
hcome from continuing operations before income tanss 35,800 307 21942 84464 620970
Provizion for mcome tanes 12,398 10462 6311 28901 20,313
Income fromcontinuing operations 23492 20329 15431 33,363 42157
Income fromdiscontinued operations. nat of tax - - 330 113 94642
Gam from deposal of dizcontinuad operations, net of tax - - - 22117 -
Netincome ¥ 23492 5 20,329 $ 18,760 $ 78832 5 51,799
Ihcome percommon shae bazic:
Income from continuing operations 5 029 5 0.4 3 0.18 3 .67 5 050
Incone from dizcontinued operations - - 0.04 0.28 0.1
Netincome 5 028 5 024 5 7] $ 0.9 5§ (.61
Income percommon share diluted:
Income fromcontinuing operations 5 023 5 02 5 0.16 5 0.59 § 045
Income from dizcontinued operations - - 0 0.23 0.08
Netincome 5 023 1 0 5 0.20 5 0.8 5 0.4




(Unaudited)

Three Months Ended

September 30, June 30, September 30,
(In thousands) 2014 2014 2013
Revenues
Fluids systems $ 251,234 241,386 $ 233,020
Mats and integrated services 45,730 31.080 35112
Total revenues 3 296.964 272466 $ 268,132
Operating income (loss)
Fluids systems $ 27.756 27571 $ 17.140
Mats and integrated services 20.541 13.653 15,345
Corporate office (8.863) (9.408) (6.840)
Total operating income $ 39.432 31.816 g 25.645
Segment operating margin
Fhids systems 11.0% 11.4% 7.4%
Mats and integrated services 44.9% 43.9% 43.7%
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Unaudied)

September 30, December 31,

{n thouzands except shase data) 2014 2013
ASSETS
Cazhand cash equivalent: i 41,380 3 55,840
Fecetvables, nat 331,10¢ 268520
Inventories 198 140 182880
Dafored mxassals o0E4 11372
Drzpaid expenze: and othercument asssts 17082 11016
Aszzets of discontinued opemtions - 13,103
Total current assats, 508,775 330440
Property, phint and equipment, net 273,565 217010
Goodwill o2 876 o4.054
Otherintangil assets, nat 12242 25000
Otherazzaiz 4047 G0BS
Azzets of discontinuad opemtions - G301T
Totalazzatz I o 3 £83a17

LIABILITIES AND STOCEKHOLDERS' EQUITY

Shor-term dabt 3 8802 3 12,867
Account: pavabk 24,743 BRSES
Accrued Habilitiss 57385 46341
Liabilities ofdiscontinued operations - 5957

Total corrent labilities 160850 153,751
Long-termdabi, kss cument portion 172482 172,786
Deferred mx liabilities 31581 27060
Othernoncument labilites 11448 11028
Liabilities ofdiscontinued oparations - 22740

Total Habitities 37T AR 387383

Commitments and contingencies

Common stock, 30.01 par vate, 200,000,000 shares avthorized

and 80126015 and 22050, B30 sharss Erved, respactively 222 280
Paid-in capiral 317448 504,675
Accomulated other comprshensive loss (21,047 2AR
Retainad sarnings 238170 180538
Treasuey stock, at cost; 15,186,535 and 10,832,845 shares, mspactively {127,148 {75435

Total stockheldars " equity 00616 5R1.054
Torl iabilitizs and stockholders’ aquity 3 DBT 103 3 282417
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(Lhaudited) Nine Months Fnded September 30,
{In thousands) 2014 2013
Cash flows from operating activiries:
Net income 78.332 51799
Adjnstments to meoncile nat income to nst cash provided by operations:
Dzpraciation and amertiztion 30923 33138
Stock-basad compensation sxpansa o092 5954
Provizion for daferrad incoms taxes (3277 G1Dh
Net provizion for doubtful accounts .26 221
Cam on zzals ofa busimness {33,574 -
Cam onzals ofazzats (1.351) “3T
Frrzss tanbenafit fromstoclcbased compeansation {1.175) (2020
Changs inazssts and Habilitizs:
{Incmasa) decrsasz in meaivables {60,348} 1210
{Increaze) decrsacs in nvantoriss (11.973) 2064
{Incrzazz) decrsass in otherazsats (6.170) 528
Incrsase {(decreasa}in accounts payvabla 7.531 {11,832)
Incrsase in acemad Habilibies and othar 15 544 13175
Net cash provided by operating activities 22,882 05689
Cash flows from investing activities:
Capital sxpenditur=: {84.710) {32.550)
Proczad: rom=ak ofproparty, plant and squipment 3,124 1,248
Proceads from=ak ofa businzsz: 88.766 -
Net cash provided by (used in) inves ting activiries 8,200 {3L.302)
Cazh flows from financing aceivities:
Bomowings on binzs of credit 54665 215594
Payments on ines ofcradit {38,897 243,141}
Otther fnancing activities “3) {23)
Procsads fomemploves stock plans 3104 3102
Purhazss of reasurystock {32,892) 4227
Excess taxbensfit fromstocl-bassd compensation 1175 2020
Net cash used in financing activities {52.888) 2127h
Efectofarchanga rats changes oncash {2644 547
MNet (dzcrmaszs)increazein cazh and cazh sguivalents (24,4500 22563
Cazhand cash 2quivalents at bezinnine ofvaar £35.840 44,845
Cazh and cash equivalents at end of pericd 24 41390 £0.400




Paul Howes
Gregg Piontek
Mark Airola

Bruce Smith

Jeff Juergens

President & CEO

VP & CFO
SVP, GC & Admin Officer

President
Fluids Systems

President
Mats & Integrated Services
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Paul L. Howes, President & CEO: Paul joined Newpark's Board of Directors and was appointed its Chief Executive
Officer in March 2006. In June 2006, Mr. Howes also was appointed as Newpark’'s President. Mr. Howes' career has
included experience in the defense industry, chemicals and plastics manufacturing, and the packaging industry. From
2002 until October 2005, he served as President and Chief Executive Officer of Astaris LLC, a primary chemicals
company headquartered in St. Louis, Missouri, with operations in North America, Europe and South America. Prior to
this, from 1997 until 2002, he served as Vice President and General Manager, Packaging Division,

for Flint Ink Corporation, a global ink company headquartered in Ann Arbor, Michigan with operations in North
America, Europe, Asia Pacific and Latin America.

Gregg S. Piontek, VP & CFO: Joined Newpark in April 2007 and served as Vice President, Controller and Chief
Accounting Officer from April 2007 to October 2011. Prior to joining Newpark, Mr. Piontek was Vice President and
Chief Accounting Officer of Stewart & Stevenson LLC from 2006 to 2007, where he served as the lead executive
financial officer for the asset acquisition from Stewart & Stevenson Services, Inc. and $150 million public debt offering.
From 2001 to 2006, Mr. Piontek held the positions of Assistant Corporate Controller and Division Controller for Stewart
& Stevenson Services, Inc. Prior to that, Mr. Piontek served in various financials roles at General Electric and CNH Global
M.V, after beginning his career as an auditor for Deloitte & Touche LLP. Mr. Piontek is a Certified Public Accountant and
holds a bachelor degree in Accountancy from Arizona State University and a Master of Business Administration degree
from Marquette University.

Mark J. Airola, 5r. VP, GC & Admin Officer: Mark joined Newpark in October 2006 as its Vice President, General
Counsel and Chief Administrative Officer. Mr. Airola was named Senior Vice President in February of 2011. Prior to
joining Newpark, Mr. Airola was Assistant General Counsel and Chief Compliance Officer for BJ Services Company, a
leading provider of pressure pumping and other oilfield services to the petroleum industry, serving as an executive
officer since 2003. From 1988 to 1995, he held the position of Senior Litigation Counsel at Cooper Industries, Inc., a
global manufacturer of electrical products and tools, with initial responsibility for managing environmental regulatory
matters and litigation and subsequently managing the company’s commercial litigation.
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Bruce C. Smith, Executive VP and President Fluids Systems: Bruce joined Newpark in April 1998 as Vice President,
International. Since October 2000, he has served as President of its subsidiary Newpark Drilling Fluids, L.P. Prior to
joining Newpark, Mr. Smith was the Managing Director of the U.K. operations of M-I Swaco, a competitor of Newpark
Drilling Fluids, where he was responsible for two business units, including their drilling fluids unit.

Jeffery L. Juergens, President Mats and Integrated Services : leff joined Newpark in October 2010 as President of
MNewpark Mats and Integrated Services and Newpark Environmental Services. Prior to joining Newpark, Mr. Juergens
was the Chief Executive Officer of B&B Oilfield Services, an oilfield equipment manufacturing company which was
acquired by Halliburton. Mr. Juergens has also held the position of Vice President, International Operations/Regional
Manager with SPS International, a global company specializing in wellbore cleanup equipment and services,
subsequently acquired by M-I Swaco.
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