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Item 7.01. Regulation FD Disclosure.

Newpark Resources, Inc. (the “Company”) has prepared presentation materials (the “Presentation Materials”) that management intends to use from time to
time after November 10, 2015 in presentations about the Company’s operations and performance. The Company may use the Presentation Materials, possibly
with modifications, in presentations to current and potential investors, lenders, creditors, insurers, vendors, customers, employees and others with an interest
in the Company and its business.

The information contained in the Presentation Materials is summary information that should be considered in the context of the Company’s filings with the
Securities and Exchange Commission and other public announcements that the Company may make by press release or otherwise from time to time. The
Presentation Materials speak as of the date of this Current Report on Form 8-K. While the Company may elect to update the Presentation Materials in the
future or reflect events and circumstances occurring or existing after the date of this Current Report on Form 8-K, the Company specifically disclaims any
obligation to do so. The Presentation Materials are furnished as Exhibit 99.1 to this Current Report on Form 8-K and are incorporated herein by reference.
The Presentation Materials will also be posted in the Investor Information section of the Company’s website, http://www.newpark.com for 90 days.

The information referenced under Item 7.01 (including Exhibit 99.1 referenced in Item 9.01 below) of this Current Report on Form 8-K is being “furnished”
under “Item 7.01. Regulation FD Disclosure™ and, as such, shall not be deemed to be “filed” for the purposes of Section 18 of the Securities Exchange Act of
1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that Section. The information set forth in this Current Report on Form 8-K
(including Exhibit 99.1 referenced in Item 9.01 below) shall not be incorporated by reference into any registration statement, report or other document filed
by the Company pursuant to the Securities Act of 1933, as amended (the “Securities Act”), except as shall be expressly set forth by specific reference in such
filing.




Item 9.01 Financial Statements and Exhibits.
(d) Exhibits

Exhibit No.  Description

99.1 Presentation Materials.




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

NEWPARK RESOURCES, INC.

Dated: November 11, 2015 By: /s/ Gregg S. Piontek
Gregg S. Piontek, Vice President and Chief
Financial Officer
(Principal Financial Officer)
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This presentation contains forward-looking statements within the meaning of the Private Securities Litigation
Reform Act that are based on management's current expectations, estimates and projections. All statements
that address expectations or projections about the future, including Newpark's strategy for growth, product
development, market position, expected expenditures and financial results are forward-looking statements.

Some of the forward-looking statements may be identified by words like "expects,” "anticipates," "plans,”
“intends,"” "projects,” "indicates," and similar expressions. These statements are not guarantees of future
performance and involve a number of risks, uncertainties and assumptions. Many factors, including those
discussed more fully elsewhere in this release and in documents filed with the Securities and Exchange
Commission by Newpark, particularly its Annual Report on Form 10-K for the year ended December 31, 2014,
as well as others, could cause results to differ materially from those stated. These risk factors include, but are
not limited to, our customer concentration and cyclical nature of our industry, operating hazards inherent in
the oil and natural gas industry, our international operations, the cost and continued availability of borrowed
funds, our ability to execute our business strategy and make successful business acquisitions and capital
investments, the availability of raw materials and skilled personnel, the impact of restrictions on offshore
drilling activity, our market competition, legal and regulatory matters, including environmental regulations,
inherent limitations of insurance coverage, potential impairments of long-lived intangible assets,
technological developments in our industry, and the impact of severe weather, particularly in the U.5. Gulf
Coast. Newpark’s filings with the Securities and Exchange Commission can be obtained at no charge at
www.sec.gov, as well as through our website,
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e Operating Segments:
» Fluids Systems

» Mats and Integrated
Services

» Customer markets:
» 0il and Gas Industry

> Recent expansion into
utilities market (Mats)

» Key geographic markets:
» North America
» EMEA
» Latin America
» Asia Pacific




First Nine Months 2015 Revenue by Region
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> Largest independent drilling
fluids provider
» 3 |argest drilling fluids
company worldwide”

» Seek to capitalize on current
competitive diversions to
drive market share gains

» Geographic reach continuing
to expand, leveraging
IOC/NOC relationships

*Based on company data




1 NEWPARK s
OuR Focus ON TECHNOLOGY

» Driving to be the recognized leader in
innovative fluids chemistry and service

quality

b i

Worldwide Technology Center opened
in 2013, serving as the foundation to
our expanding capabilities and new
product development

» Continuing to drive transition to
water-based drilling fluid chemistry,
including our patented Evolution®
family of systems

» Investing in new product offerings to
enhance drilling efficiency while
minimizing impact to the environment
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EVOLUTION TECHNO

Evolution Revenues

» Patented Evolution system 90 e
continues to demonstrate superior sasg | 1 FirtNine Monits 5251
drilling performance, reducing total
drilling cost il

110 $120

» Premium margin compared to
traditional fluid systems
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» Investing in new chemical blending 2000 2011 2012 2013 2014 2015
lant and distribution warehouse
P Revenue Mix - Evolution by Region -

for Evolution and other proprietary gt nine Months 2015 First Nine Months 2015
products 5%

2

@ All other products 0 Evolution OAPAC BEMEA B North America 7

» 2015 impacted by reduction in NAM
drilling and customer tendency to
seek lowest-unit cost product

BO%




I NEWPARK

EXPANSION INTO DEEPWATER GOM

Deepwater foundation established in Brazil
» Expanded into Black Sea in 2014
» Uruguay ultra-deepwater project in 2016

Deepwater market penetration aligns with
efforts to expand I0C/NOC relationships
» Newpark recognized as “best in class”
fluids alternative to integrated service
providers

Initiated a $30M project in 2014 to upgrade
capabilities and expand capacity in Deepwater
Gulf of Mexico shore base
» Deepwater GOM represents meaningful
market with minimal historical presence

Launched Kronos™ in 2015, a suite of fluids
systems developed for deepwater applications

Appointed Tim Armand V.P. of U.S. Offshore
Operations, with 30 yrs. of experience
predominantly offshore

NEWPARK
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» Revenues impacted by sharp
decline in drilling activity and
operators reducing well
expenditures

» Service quality and focus driving
share gains in a difficult market
environment

» Actively managing operating
costs, seeking to match cost
structure to activity levels

» Reduced workforce ~45% since
the beginning of 2015
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FLUID SYSTEI NTERNATIONAL

International Revenues

~ International expansion is key to our

$300 | ¢ i vear strategy
s250 M First Nine Months
| » More stable than NAM
$200
-‘ # Longer term contracts
L ] » Largely 10C’s/NOC’s
$100 » Few competitors
w50 | 7 Key contract awards driving current
50 < - year growth in EMEA region
2009 2010 2011 2012 2013 2014 2015
~ Kuwait (KOC)
- Revenues by Region # Algeria (Sonatrach)
" LATAM # Black Sea Deepwater

# Continuing to gain momentum with
recent awards

# Republic of Congo (ENI)
# Uruguay ultra-deepwater (Total)

» Current year revenues include ~$50m
2014  First Nine
Months y/y decline from currency rates (strong
iid U.S. dollar) 10
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® EMEA izs
2013

N
2009 2010 2011 a0maz




o

FLUIDS OPPORTUNITIES IN THE DOWNTURN

> Complete “next level” _— s
infrastructure investments, s
preparing for eventual recovery

» Strengthen our organizational
capabilities by adding key
talent

» “Fluids focused” culture

» Commitment to providing
the resources required to
become the recognized
global leader in drilling fluids

# In light of changing competitive
landscape, build upon the
momentum with 10C’s/NOC’s
and accelerate global expansion




MATS & INTEGRATED SERVICES OVERVIEW

Leading provider of engineered worksite
solutions

Patented technology and size of
composite mat rental fleet provide
competitive advantage

Revenues include rentals and sale of
DURA-BASE composite mats

» Mat sales targeted to international E&P
and non-oil and gas customers

Established core rental business in NAM

exploration market, where mats reduce

operator’s costs and improves

environmental protection during drilling

and completion phase

» Seeking to accelerate growth by
expanding into new geographic markets
and industries
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M

» Key investments made to support
future growth
» Manufacturing capacity
expanded
» R&D center nearing completion

» Transform wellsite offering to
system solution, driving lowest
cost to operators

» Defender Spill Containment
System

» Mobile Cleaning System

» Other enhancements (lighting,
safety barriers, etc.)

» Diversify beyond the wellsite

» Accelerate penetration of non-exploration markets, both domestically and
internationally

» Commercialize differentiated system enhancements, including EPZ Grounding
System® for the utility industry A
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CAPITAL DEPLO

Capital Deployment » Maintain a disciplined approach
ket coh i i toward capital deployment with

100% 1 11% o ici
- e decisions based on long-term
impact to return on invested

el capital
0%

20% - » Balancing priorities through the

0% - : : - cycle

2012 2013 2014 First Nine p=3 Near-term Focus
Months 2015

» Reduce working capital and

Capital Structure S
4 maintain strong balance

. Total Debt o Met Debt —S=Debt to Book Capital Ratio

$300 B sheet
g $250 » Complete current strategic
% $200 | capital projects
® $150 > Long-term Priorities
g 200 » Organic growth investments
e » Mergers and acquisitions
% J » Return to shareholders

2012 2013 2014 a3 2015 (share repurchase) G




_NEWPARK
LONG-TERM Focus

Revenue and EBITDA Margin*

# Short-Term Actions

$1,200 - 18% £ . 4 f & e
IO W R N e B » Actively monitoring and adjusting the
_S$1.000 28 14% _ business to current activity levels in
é 5800 12% 2 North America
é 0. - mxg # Reduce diSCfEtiﬂl'Iaff spending and
8% e seeking cost reductions from
§ 5400 - - 6% @ H
E suppliers
£ s200 | :: ~ Deferral of discretionary capital
&0 . L s investments
reec e 0 m 2012 20132014 2015
N reported operating income 5 reclation and amortization ex nse; a5 a roent
dcnnmlida?eudreveﬁzu " ¥ 2 = } Long-term Focus
U.S. Drilling Rig Type" # Continue investing in strategic capital
:"w ——Horlzontal  ——Vertkal  —Directional projects
1:: » 10C/deepwater focus in fluids
1,000 » R&D center in Mats
800 » Aggressively pursue non-E&P market
&0 expansion in mats
~ Selectively seek to strengthen core
competencies during cycle

* Source: Baker Hughes 15
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{Unaucfited) Three M Eanded Nine Months Ended
September 30, June 30, Seplember 30,  Seplember 30, September 30,
{In thousands, except per share data) MRS s 2014 215 2004
Revenues 5180 5 IRLGH 5 29606 5§ B6IT §5 RILIM
Cost of revenues 138,283 142,155 228661 457072 635,932
Selimg. general and pdwmistmine expenses 25,859 25,563 28754 T5HO0 B1.258
Other operating {income) loss, net ( TIFH} {192} 17 {1,777} [AECTH]
Opemting income (loss) {0263} {1,682) 38432 (4RIT) 92005
Forcign cumency exchange (gain) boss 3% (L] 1,221 300 {530
Interest expense, net 2,129 2XM 1321 6,008 ROT1
Incame (loss ) from continuing operations before income faes (14,628} (3.4946) 35850 (15815) 4464
Provision for income taxes (10,157} 758 12,398 (083} 28901
Income (oss ) from continumg openstions {4.471) (4.254) 23452 (7,732} 55563
Incame from discontinwed operations, net of tax - - - - 1,152
Gamn from disposal of discontinued epertions, net of tax = 25117
Met moome (loss) b3 (4471) & (42541 5§ 23452 5 (7.732) S TEA32
Income (loss ) per common share -basic:
Income (joss ) from continung eperations 5 (hosy 5§ o5y 5 0x 5 (0 5 0,67
Income from discontinued opemtions = = = = L]
MNet moome (oss ) 5 asy 5 a5y 5 [ - [LE - 095
Ineome (hoss ) per common share -dilated:
Income (joss ) from continuing operations 5 o s osy 8 025 5 (Ey 8 .39
Incame from diseontinued opemntaons - - - - 0,33
Met moome (hoss) 5 mas 5 masy 5 025 5 LI 082
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(Unaudited) Three Months Ended
September 30, June 30, September 30,

{In thousands) 2015 2015 2014
Revenues

Fluids systems b 138765 8 140,344 251,234

Mats and integrated services 15,405 23,300 45,730

Total revenues b 154,170 S 163.644 296964

Operating income (loss)

Fluids systems 8 (1.246) 3 (223) 27.756

Mats and integrated services (128) 6535 20,541

Corporate office (7.889) (8.014) {8,865)

Total operating income (loss) S (9.263) 3 (1.682) 39432

Segment operating margin

Fluids systems (0.9%%) (0.2%) 11.0%

Mats and integrated services (0,8%:) 28.1% 44.9%

13




ilm thousands. except shase dan) 5 214
ASSETS
Cash and cash equivakents 5 113,850 5 BR052
Receivahles, net 1 76, 630 L LA
Imventonics 176,828 196,556
Dietfermed 1ax assets 4367 1063
Prepaid expenses and alher cumment assels 30116 12615
Total curment assets S0l B0 [hERoei
Propery, plant and equipment, net 302,404 83,361
Civodwill B0, T4 a1 5
Ober mtangible assets, net 12,19 15,00
(Hber assets 6,520 5,30
Total asseis 5 12670 3 1020022
LIARILITIFES AND S TOCKNOLDERS® FOUTTY
Shontermdebt 13 013 % 11848
Accounts poyable 64,250 I 242
Accrued labilties 41405 A
Total curnent labilities 114,038 173,232
Long<emdebt, kess curmenl portion 172,417 172,498
Deterned inx lishiitics 17,058 AT
Oabser noncirment Babilis 5404 11240
Total lishilsties 00T 30, il
Comme and conting
Comrmon stoek, 9000 par vahse, 200000000 shanes autbomed
ar 9237|066 and 93,204,318 sharcs tsued, respectively g L
Paid-in capital 300 521,228
A Lted ather comprehensive s 144,130 [E Eerkd]
Retained camings 154,584 66l
Treasury stock, ot cost, 15214413 and 13200233 shares, nespectively (127.955) (1273885
Towal siockhoklers” equity G061 3 625,458
Tl lmbilities and stockholders” equity 5 ALETH 5 10

Mot A September 30, J045, Prepaid expentes and ather current 3ietd includes $15.5 milban of restricted cash, whith collateralie eutstanding letters of eredit.
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ONSOLIDAT

(Unaudned b Nime Months Ended
(in thousands ) S 2004
Cash Mows Trom operatisg activities:
Met ncome (loss) b (1732} 5 TREI2
Adjusimends o reconcile net ncome B0 net cash provided by opertions:
Depreciaton and amos imtion 32668 mAazs
Stock-tased compensalion expense 10514 ez
Prow sion for defermed moone ines {12,240 3270
Nt provision for doabtful sccounts L1176 1,226
Giam om sake ofa busmess - 13,974
Cam o sak of asscts (ay {1,350}
Ercess tax beme it fromstock-hased compensation - 41175
Change in asscts amd Eabilties:
™ ydes n biles [EE {50348)
ilcrease b decrease i inventonzs 11,190 [UEEE
Increase in other assets (1384} A6, 1 70}
Inercase (decreass in accounts payabic (K. ] T.531
1 Ide ¥in poomued liabilivies and other [RALIN] 15,544
Nt cash prondded by operaing activitbes 107,167 I ER2
Cash Mows. feom bnves ting sctivitles:
Capital expemdtures. {51,375 154,700
Increase i restictod cash (15,500} -
Proceeds from salke of propeny, plat and equipment (50 3,144
Procecds from sak of'a basiness - o]
Mot cash (used in) prosided by investing scrisities [T #2000
Cush Mows. from Desncisg sctivithes:
Bamewings on lines of credi TITR A4S
Paymenis on lmcs ol crodit [RA 1] (SREIT)
[Debt msuange costs (1,763) -
{xher financing activities o 1L695) 4%
Procecds from cmplves stock pling A EALL
Purchases af ireasury stock (LI {52892
Exgess tax bemeli from stock-based compensation - 1,178
Netcash used in finaseing sethinles (15103 {52,888
Effect of eschange rute changes on cash (5848, 12084
Meet incpease (docrease) in cash and cash equivalents P 124450y
Cach and cash equivalkenis a1 beginming of year ES 052 5,880

Cash and cash equivalents ai end of period 5 113850 5 4150 20




Paul Howes
Gregg Piontek
Mark Airola

Bruce Smith

Jeff Juergens

President & CEO

VP & CFO
SVP, GC & Admin Officer

President
Fluids Systems

President
Mats & Integrated Services
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EM

Paul L. Howes, President & CEO: Paul joined Mewpark's Board of Directors and was appointed its Chief Executive
Officer in March 2006. In June 2006, Mr. Howes also was appointed as Newpark's President. Mr. Howes' career has
included experience in the defense industry, chemicals and plastics manufacturing, and the packaging industry. From
2002 until October 2005, he served as President and Chief Executive Officer of Astaris LLC, a primary chemicals
company headquartered in 5t. Louis, Missouri, with operations in Morth America, Europe and South America. Prior to
this, from 1997 until 2002, he served as Vice President and General Manager, Packaging Division,

for Flint Ink Corporation, a global ink company headquartered in Ann Arbor, Michigan with operations in North
America, Europe, Asia Pacific and Latin America.

Gregg S. Piontek, VP & CFO: Joined Newpark in April 2007 and served as Vice President, Controller and Chief
Accounting Officer from April 2007 to October 2011. Prior to joining Mewpark, Mr. Piontek was Vice President and
Chief Accounting Officer of Stewart & Stevenson LLC from 2006 to 2007, where he served as the lead executive
financial officer for the asset acquisition from Stewart & Stevenson Services, Inc. and $150 million public debt offering.
From 2001 to 2006, Mr. Piontek held the positions of Assistant Corporate Controller and Division Controller for Stewart
& Stevenson Services, Inc. Prior to that, Mr. Piontek served in various financials roles at General Electric and CNH Global
M.V, after beginning his career as an auditor for Deloitte & Touche LLP. Mr. Piontek is a Certified Public Accountant and
holds a bachelor degree in Accountancy from Arizona State University and a Master of Business Administration degree
from Marguette University.

Mark J. Airola, Sr. VP, GC & Admin Officer: Mark joined Newpark in October 2006 as its Vice President, General
Counsel and Chief Administrative Officer. Mr. Airola was named Senior Vice President in February of 2011, Prior to
joining Mewpark, Mr. Airola was Assistant General Counsel and Chief Compliance Officer for B Services Company, a
leading provider of pressure pumping and other oilfield services to the petroleum industry, serving as an executive
officer since 2003, From 1988 to 1995, he held the position of Senior Litigation Counsel at Cooper Industries, Inc., a
global manufacturer of electrical products and tools, with initial responsibility for managing environmental regulatory
matters and litigation and subsequently managing the company's commercial litigation.
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Bruce C. Smith, Executive VP and President Fluids Systems: Bruce joined Newpark in April 1998 as Vice President,
International. Since October 2000, he has served as President of its subsidiary Newpark Drilling Fluids, L.P. Prior to
joining Newpark, Mr. Smith was the Managing Director of the U.K. operations of M-l Swaco, a competitor of Newpark
Drilling Fluids, where he was responsible for two business units, including their drilling fluids unit.

Jeffery L. Juergens, President Mats and Integrated Services: Jeff joined Newpark in October 2010 as President of
Newpark Mats & Integrated Services, Mr. Juergens has over 30 years of Qilfield Service company experience with both
public and private companies. Most recently, Mr. Juergens held the position of Chief Executive Officer of B&B Oilfield
Services, an oilfield wellhead equipment provider to the land and offshore customers in the Gulf of Mexico. Previously,
from 2007 to 2009, he was General Manager of Omni Energy's Seismic Drilling Division. From 1997 to 2007, he served
as Vice President of International Operations for SPS International, a wellbore cleanup tools and technology company,
primarily responsible for developing markets in Canada and Latin America. Mr. Juergens began his career with BJ
Services, spending 16 years in various sales and operations positions. Mr. Juergens has a Bachelor's Degree in Business
and Economics from Arkansas State University and a Master’s Degree in Business Administration from University of
Phoenix.
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